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November 12, 2025 
Dear Sir/Madam, 

Sub: Compliance under Regulation 47 of Securities and Exchange Board of 
India (Listing Obligations and Disclosure Requirements) Regulations, 
2015 – Newsapaper Advertisement. 

Pursuant to Regulation 47 of Securities and Exchange Board of India (Listing 
Obligations and Disclosure Requirements) regulations, 2015, please find enclosed 
copies of newspaper advertisement published today (i.e. 12.11.2025) in the 
Newspapers viz. -Business Line (all editions) and Kannada Newspaper - Vijayavani 
(Bengaluru edition) regarding the publication of Unaudited Financial Results for the 
quarter ended September 30, 2025. 

Kindly take the same on record. 
 

Thanking you, 

Yours faithfully, 
for Bosch Limited, 
 
 
 
 
V. Srinivasan 
Company Secretary & Compliance Officer 
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Quick commerce platforms
Swiggy, Zepto and Zomato-
owned Blinkit are on a fund-
raising spree to expand and
scale up to meet heightened
competition in the sector.
But this race for survival also
raises concerns about
whether they are just burn-
ing cash while profitability is
still some distance away. 

The timing of the fund-
raise, say analysts, is far from
coincidental — it signals the
start of a new capital war as
large incumbents such as Re-
liance, Amazon, Flipkart and
Tata-backed BigBasket ag-
gressively enter the instant
delivery business.

“It is cash burn, of course,
it is cash burn,” said Devina
Mehra, Founder & MD, First
Global, on Swiggy’s proposal
to raise funds through a qual-
ified institutional place-
ment. 

“Because it’s not as if they
are locking in the customer
in any way... there is no real
moat. So, in any of these, the
moat is only the amount of
money you’re willing to
spend to build the brand and
then to take losses,” she
pointed out.

RAISING FRESH FUNDS

Swiggy has board approval
for a ₹10,000 crore QIP,

which analysts view as a pre-
emptive move to shore up li-
quidity amid intensifying
competition. 

The fund raise will lift its
total reserves close to
₹17,000 crore, factoring in
the upcoming ₹2,400 crore
from its planned stake sale in
Rapido.

Zepto, meanwhile, has
been on a fund-raising spree
of its own. The Mumbai-
based start-up has raised
nearly $2 billion over the
past two years, including
$450 million in a round led
by the California Public Em-
ployees’ Retirement System
(CalPERS), one of the
world’s largest pension
funds. The investment
marks one of the strongest
institutional endorsements
yet for India’s quick com-
merce model. 

Zomato’s ₹8,500 crore
QIP in 2024 helped fuel
Blinkit’s expansion, with its
dark store network now
among the largest in the
country.

“The timing is a lot more
than shoring up balance
sheets for IPO polish; it’s a
defensive red alert with each
other and the incumbents,”
said Pradyumn Nag,
Founder, Prequate Advisory. 

“With Reliance muscling
in, existing players know
their current market share
built with billions of dollars
won’t be their moat. Fresh
capital is, therefore, am-

munition for both o�ence
and survival. The mantra for
the next 18 months will be
new markets, new infra-
structure and new SKUs.” 

There is a lot at stake for
the start-ups. The competi-
tion from new, deep-pock-
eted entrants is fearsome. 

In August 2024, Flipkart
launched ‘Minutes’ with 100
dark stores and by April
2025, it had tripled that
count. It aims to reach 800 by
the end of 2025. 

Amazon, a late entrant
quick commerce player, star-
ted with a pilot in Bengaluru,
and now has expanded to
Delhi and Mumbai. It plans
to operate 300 dark stores by
the end of the year.

Mukesh Ambani’s Reli-
ance JioMart started its
quick commerce journey
leveraging over 3,000 Reli-
ance Retail stores. It already
has over 600 dark stores,
while it is using its own net-
work and tying up with local
kirana stores to fulfil its
promise of delivery under 30
minutes. 

METRICS SURGE

Institutional investors are
ready and willing to back the
rise in quick commerce be-
cause metrics, such as trans-
acting users and gross order
values, are showing a surge. 

Blinkit crossed 20.8 mil-
lion monthly transacting
users (MTUs) in Q2FY26, up

from 16.9 million in the pre-
vious quarter, a 23 per cent
sequential jump. Its revenue
from operations stood at
₹9,891 crore in the same
period.

Swiggy’s Instamart, while
expanding more cautiously,
continues to deepen its foot-
print. The company added 40
stores last quarter, taking its
total to 1,102, and now
counts 12 million MTUs.

Instamart’s gross order
value surged to ₹7,022 crore
in Q2 FY26, a 24 per cent
jump sequentially and 108
per cent year-on-year. 

Contribution losses fell
nearly 30 per cent to ₹181
crore, while margins im-
proved by 202 basis points to
-2.6 per cent, driven by
higher ad revenue and better
utilisation.

But cash burn is expected
to accelerate in the near term
as players fight for share with
a shift by late FY26, accord-
ing to Nag.

“Expect a cash burn to the
bottom through the first two
quarters of 2026,” he said.
“After that, profitability will
become non-negotiable,
driven by public investor ex-
pectations and tighter
governance.”

Swiggy listed close to a
year ago and “the stock has
done nothing”, said Arun
Kejriwal, an independent
primary market analyst. 

“People are not happy,” he
said, adding that a listed en-

tity had a responsibility to
explain to investors why it is
raising money and when it
would become profitable. 

UNAVOIDABLE

Some degree of cash burn ac-
celeration looks unavoidable
in the near term, especially as
companies jostle for the next
layer of urban penetration,
said Sandeep Abhange, Re-
search Analyst, Consumer &
Midcaps, LKP Securities.

“But unlike in the early in-
nings of quick commerce, in-
vestors today appear far less
tolerant of mindless spend-
ing. The conversations in
boardrooms have shifted —
growth still matters, but not
at any cost,” he added.

Kejriwal also pointed out
that the companies they
were fighting against were
unlisted and had deep pock-
ets to sustain them. 

Referring to Swiggy and
Zomato, he said, “They are
hoping they will continue to
do business, and people will
continue to make
emergency purchases.”

Quick commerce players on fund-raising 
spree, but profitability remains elusive
SURVIVAL OF THE FITTEST. Swiggy, Zepto and Blinkit face tough competition from new, deep-pocketed entrants 

Janaki Krishnan
Jyoti Banthia
Mumbai/Bengaluru

VYING FOR SPACE. Some degree of cash burn acceleration
looks unavoidable in the near term, especially as companies jostle
for the next layer of urban penetration

The negotiations for the pro-
posed free trade agreement
between India and New Zeal-
and have almost concluded,
said a senior government of-
ficial on Tuesday. 

Commerce and Industry

Minister Piyush Goyal re-
cently visited Auckland to
give an impetus to the trade
talks. 

“Negotiations have been
completed almost ... may
take a few more weeks,” said
the o�cial, adding that New
Zealand Trade Minister
Todd McClay will be here on
Friday for trade talks.

India-New Zealand negotiations
for FTA almost over, says official

Press Trust of India
New Delhi
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��Ëg¿áÊÝ~ ÓÜá©ªhÝÆ ¸æíWÜÙÜãÃÜá
®ÜPÜÈ ¨ÝSÇæ ÓÜêÑrÔ PæãàoÂíñÜÃÜ ÃÜã. ¸æÇæ ¸ÝÙÜáÊÜ 
BÔ¤¿á®Üá° APÜÅÊÜáÊÝX ®æãàí¨Ü~ ÊÜÞwÔ¨Üª 
±ÜÅPÜÃÜ|¨ÜÈÉ ¹qGí ÇæàLp…®Ü ×í©®Ü ÓÜŸ… ÄiÓÝóÃ… 
ÓæàÄ CŸºÃÜá BÃæãà²WÜÙÜ®Üá° Pæàí¨ÜÅ A±ÜÃÝ«Ü Ë»ÝWÜ 
(ÔÔ¹) ±æäÈàÓÜÃÜá ÊÜáíWÜÙÜÊÝÃÜ Ÿí˜Ô¨ªÝÃæ. 
¹qGí ÇæàLp…®Ü ×í©®Ü ÓÜ¸… ÄiÓÝóÃ… 
ÃÜã±Ý (40) ÊÜáñÜá¤ aÜí¨Ý±ÜâÃÜ ¯ÊÝÔ 
PÜí±ÜäÂoÃ… B±ÜÃæàoÃ… ®ÜËà®…PÜáÊÜÞÃ…
(36) Ÿí˜ñÜÃÜá. 

BÃæãà²WÜÙÜá CñÜÃæ 38 ÊÜáí© gñæ 
ÓæàÄPæãívÜá ̧ æí. ̈ Üü| ñÝÆãQ®Ü ̧ æàWÜãÃÜá 
ÖæãàŸÚ ¸æÃæpæà®Ü AWÜÅÖÝÃÜ WÝÅÊÜá¨Ü ÓÜÊæàì 
®Üí.4ÃÜÈÉÃÜáÊÜ 40PÜãR ÖæaÜác ¯ÊæàÍÜ®ÜWÜÙÜá 
ÓÜ¸… ÄiÓÝóÃ… PÜaæàÄ¿áÈÉ ®æãàí¨Ü~ 
ÊÜÞwÔ¨ÜªÃÜá. D ±æçQ GÃÜvÜá ¯ÊæàÍÜ®ÜWÜÙÜ 
ÊÜÞÈàPÜÃÜá CÆÉ©¨ÜªÃÜã ®æãàí¨Ü~ BX¨ÜªÊÜâ. D 
ÓÜíŸí«Ü ±ÜÃÜ±Ü³®Ü AWÜÅÖÝÃÜ sÝOæ¿áÈÉ 2022ÃÜ BWÜÓ…
r®ÜÈÉ 139 g®ÜÃÜ ÊæáàÇæ gËáà®Üá ÊÜÞÈàPÜ ÊÜááPÜáí¨Ü  
¨ÜãÃÜá ¨ÝSÈÔ¨ÜªÃÜá. 
ÊÜÞÈàPÜÄWæ Wæã£¤ÆÉ¨æ ®æãàí¨Ü~: ÓÜáÊÜÞÃÜá 3.36 
GPÜÃæ gËáà®Ü®Üá° ÊÜáãÆ ÊÜÞÈàPÜÄWæ Wæã£¤ÆÉ¨æ ÓæàÇ… 
wàv… ÊÜÞwÔ ®æãàí¨Ü~ ÊÜÞwÔ¨ÜªÃÜá.   ±æäÈàÓÜÃÜá 
ñÜ¯Tæ PæçWæãívÜá ®ÝÂ¿ÞÆ¿áPæR aÝh…ìÎàp… PÜãvÜ 

ÓÜÈÉÔ¨ÜªÃÜá. B¨ÜÃæ, aÝh…ìÎàp… ËÃÜá¨Üœ gËáà®Üá 
ÊÜÞÈàPÜ ÊæáàÆ¾®ÜË ÓÜÈÉÔ¨ÜªÃÜá. ±Üâ®Ü@ ñÜ¯Tæ PæçWæãívÜá 
ÊÜÃÜ© ¯àvÜáÊÜíñæ ÔÔ¹Wæ ®ÝÂ¿ÞÆ¿á ÓÜãbÔñÜá¤. 

ÔÔ¹ ñÜ¯Tæ ÊæàÙæ ®æãàí¨Ü~ A˜PÝÄWÜÙÜ 
Çæãà±Ü¨æãàÐÜ PÜívÜáŸí©ñÜá¤. C¨ÜÄí¨ÝX CŸºÃÜ®Üá° 
Ÿí˜Ô¨ÝªÃæ. BÃæãà² ®ÜËà®… ÊÜáñÜá¤ ÊæíPÜpæàÍ… 

®Ý¿ááx ÊÜáñÜá¤ CñÜÃÜÃÜá ®ÜÊÜ¿ááWÜ 
±ÝÅ±ÜqìÓ… ÓÜíÓæ§ ñæÃæ¨Üá Ä¿áÇ… GÓæràp… 
ÊÜÂÊÜÖÝÃÜ ®ÜvæÓÜá£¤¨ÜªÃÜá.  ÊÜááPÜáí¨Ü ñÜí¨æ 
®ÝWÜÃÝg… Íæqr ÖæÓÜÄ®ÜÈÉ¨Üª gËáà®Ü®Üá° 
WÜOæàÍ… Gí¸ÝñÜ ñÝ®æà ®ÝWÜÃÝg… Íæqr ±ÜâñÜÅ 
Gí¨Üá ¹í¹Ô APÜÅÊÜáÊÝX ÓæàÆ… wàv… 
ÊÜÞwÔ¨Üª. B¨ÜÃæ, ®ÝWÜÃÝg… Íæqr¿áÊÜÄWæ 
WÜOæàÍ… GíŸ ÊÜáWÜ®æà CÃÜÈÆÉ GíŸá¨Üá 
ñÜ¯Tæ¿áÈÉ WæãñÝ¤X¨æ Gí¨Üá ÔÔ¹ 
±æäÈàÓÜÃÜá ÊÜÞ×£ ¯àw¨ÝªÃæ.

ÓæàÇ…wàv… ÊÜÞwÔPæãíw¨Üª gËáà®Ü®Üá° 
WÜOæàÍ…, ¸æàÃæãŸº ÊÜÂQ¤Wæ ÊÜÞÄ¨Üª. B ÊÜÂQ¤ gËáà¯®Ü 
ÓÜáñÜ¤ PÝí±èív… ¯ÊÜÞì|PæR ÊÜááí¨ÝX¨ÜªÃÜá. D 
ËaÝÃÜ £Ú¨Ü ÊÜááPÜáí¨Ü, ÓÜ§ÙÜPæR ñæÃÜÚ ±ÜÅÎ°Ô¨ÜªÃÜá.  
WÜOæàÍ… GíŸÊÜÄí¨Ü gËáà®Üá SÄà©ÓÜá£¤ÃÜá 
ÊÜâ¨ÝX B ÊÜÂQ¤ ÖæàÚ¨Üª.  ñÜ¯Tæ PæçWæãívÜ ÔÔ¹ 
±æäÈàÓÜÃÜá C±ÜÅPÜÃÜ|PæR ÓÜíŸí˜Ô¨Üíñæ CŸºÃÜá 
±ÜÅÊÜááS BÃæãà²WÜÙÜ®Üá° Ÿí˜Ô¨ªÝÃæ. 

ÓÜ¸… ÄiÓÝóÃ… ÓæàÄ CŸºÃÜ ÓæÃæ

��®ÜPÜÈ ̈ ÝSÇæ 
ÓÜêÑrÔ 
3.36 GPÜÃæ 
gËáà®Üá 
®æãàí¨Ü~
��2022ÃÜÈÉ 
¨ÝSÇÝX¨Üª 
±ÜÅPÜÃÜ|PæR 
ÊÜáÃÜá iàÊÜ 
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ÄiÓÝóÃ… g®ÜÃÜÇ…Wæ 
ÖæçPæãàp…ì ®æãàqÓ… 
¸æíWÜÙÜãÃÜá: iÇÝÉ ®ÝÂ¿Þ˜àÍÜ 
ÃæãŸºÃÜ ®æàÊÜáPÝ£ ±ÜÅÎ°Ô ÓÜÈÉÓÜ 
ÇÝXÃÜáÊÜ ²IGÇ… ËaÝÃÜOæ 
®ÜvæÔ¨Ü ÖæçPæãàp…ì, ÄiÓÝóÃ… 
g®ÜÃÜÇ…Wæ ®æãàqÓ… hÝÄWæãÚ 
Ô¨æ. Óæ.19ÃÜí¨Üá iÇÝÉ 
®ÝÂ¿Þ˜àÍÜÃÝX ±ÜÅÊÜÞ|ÊÜaÜ®Ü 
ÔÌàPÜÄÔÃÜáÊÜ XàñÝ Îí«æ 
®ÝÂ¿Þ˜àÍÜÃÝWÜÆá AÖÜìñæ 
Öæãí©ÆÉ Gí¨Üá Aiì¿áÈÉ 
BPæÒà²ÓÜÇÝX¨æ.  iÇÝÉ 
®ÝÂ¿Þ˜àÍÜÃÝX ®æàÊÜáPÜÊÝWÜÆá 
7 ÊÜÐÜì ¯ÃÜíñÜÃÜÊÝX ÊÜQàÈPæ 
¯ÊÜì×Ô¨Ü A®Üá»ÜÊÜ XàñÝ 
AÊÜÄXÆÉ Gí¨Üá  aæàñÜ®Ý 
GíŸáÊÜÃÜá Aiì ÓÜÈÉÔ¨ÝªÃæ. g. 
29PæR ËaÝÃÜOæ ¯WÜ©¿ÞX¨æ.

±ÜÅhæn ñÜ²³Ô b®Ü° ̈ æãàb Ü̈ ¿ááÊÜ£
æ̧íWÜÙÜãÃÜá: væàqíW… BÂ±…®ÜÈÉ ±ÜÄaÜ¿áÊÝX Ü̈ª ¿ááÊÜ£ÁãŸºÙÜá 

¿ááÊÜPÜ®Ü®Üá° ÇÝv…jWæ PÜÃæ̈ ÜáPæãívÜá ÖæãàX ±ÜÅþæ ñÜ²³Ô 6.89 ÆPÜÒ ÃÜã.
ÊÜåèÆÂ Ü̈ 58 WÝÅí b®Ý°»ÜÃÜ| æ̈ãàbPæãívÜá ±ÜÃÝÄ¿ÞX¨ÝªÙæ. 
ñÜËáÙÜá®ÝvÜá ÊÜáãÆ Ü̈ AË®ÝÍ…PÜáÊÜÞÃ… ÊÜíaÜ®æWæãÙÜWÝ Ü̈ÊÜ. PÜË²Å¿Þ 
Gí¸ÝPæ ¯àw Ü̈ Ü̈ãÃÜá B«ÜÄÔ ±æäÈàÓÜÃÜá ñǕ Tæ PæçWæãíw¨ÝªÃæ. 

®ÝWÜÓÜí¨ÜÅ¨Ü ².i.Áãí¨ÜÃÜÈÉ ÊÝÓÜÊÝX¨Üª AË®ÝÍ…, ®ÜWÜÃÜ¨Ü 
TÝÓÜX PÜí±Üæ¯¿áÈÉ PæÆÓÜ ÊÜÞvÜá£¤¨Üª. 2 £íWÜÙÜ ×í¨æ "ÖÝÂ±Ü®… BÂ±…' 
ÖæÓÜÄ®Ü væàqíW… BÂ±…®ÜÈÉ ¿ááÊÜ£ ±ÜÄaÜÀáÔPæãíw¨ÜªÙÜá. ®Ü.1ÃÜí¨Üá 
Cí©ÃÝ®ÜWÜÃÜ¨Ü ÃæÓæãràÃæíp…®ÜÈÉ »æàq¿ÞX ÊÜá¨ÜÂ¨Ü ±Ýqì ÊÜÞw¨ÜªÃÜá. 
®ÜíñÜÃÜ ÇÝv…jÊæäí¨ÜÃÜÈÉ ÃÜãÊÜá… ŸáP… ÊÜÞw¨ÜªÃÜá. B®…Çæç®…®ÜÈÉ BvÜìÃ… 
ÊÜÞw¨Üª FoÊÜ®Üá° ÓæàËÔ¨æÊÜâ. ŸÚPÜ PÜáw¿áÆá ¯àÃÜá PæãorÙÜá.  PÜáw¨Ü 
ñÜPÜÒ| ±ÜÅþæ ñÜ²³ñÜá. ¸æÙÜWæY G¨Üáª ®æãàw¨ÝWÜ  b®Ü°¨Ü ÓÜÃÜ, PæçŸÙæ, 10 ÓÝËÃÜ 
ÃÜã.  ¨æãàb ±ÜÃÝÄ¿ÞX¨ªÝÙæ Gí¨Üá AË®ÝÍ… ¨ÜãÄ®ÜÈÉ £ÚÔ¨Ýª®æ.

c


	LettertoexchangenewspaperADNov25
	Business Line_12-11-2025
	Vijayavani_12-11-2025

		2025-11-12T14:03:48+0530
	Venkataraman Srinivasan




