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Dear Sir/Madam,

The Manager
Listing Department

National Stock Exchange of India Ltd.

Exchange Plaza, C-1, Block G
Bandra-Kurla Complex
Bandra (E)

Mumbai — 400 051

Scrip code: BOSCHLTD

Bosch Limited

Post Box No:3000
Hosur Road, Adugodi
Bangalore-560030
Karnataka, India

Tel +91 80 67521750

www.boschindia.com
L85110KA1951PLC000761

03.04.2020

Ref: Regulation 47 of SEBI (Listing Obligations and Disclosure Requirements) Regulations,

2015

Sub: Publication of Newspaper Notice dated April 01, 2020 pursuant to IEPF (Accounting,
Audit, Transfer and Refund) Rules, 2016

We enclose herewith copy of the Newspaper Notice dated April 01, 2020 published in Business
Standard (All Edition) and Kannada Prabha (Bengaluru Edition) on April 02, 2020 pursuant to the

requirement of the Investor Education and Protection Fund (Accounting, Audit, Transfer and Refund)

Rules, 2016, as amended.

Kindly take the same on record.

Thanking you,

Yours faithfully,
for Bosch Limited,

Sd/-
(Rajesh Parte)

Company Secretary & Compliance Officer

Enclosed: as above

P.S.: Justification for non-submission of signed copy of the disclosure:

As per the MCA’s advisory on preventive measures to contain the spread of COVID-19 and the
implementation of the Company’s “Work from Home Policy”, this disclosure is being submitted

without signature.

Registered Office: Bosch Limited, Hosur Road, Bangalore-560030, Karnataka, India
Managing Director: Soumitra Bhattacharya, Joint Managing Director: Jan oliver Roehrl
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s minimal to zero phys-
A ical proximity becomes

the norm, auto brands
are looking at ways in which to
press their digital channels into
service, most efficiently and
with maximum impact.
Specific tailored marketing
pitches using first party data,
smoother payment and financ-
ing processes and digital
launches that attempt to simu-
late showroom experience are
among the ways in which auto
majors are keeping their brands
in the game.

For example, the recent
launch of Creta by Hyundai.
Eager to knock down friction
on the purchase pathway to the
minimum, the company had
been working on a click-to-buy
portal. Piloted in January with
a few dealerships, Hyundai
commissioned it into full serv-
ice in the wake of alockdown as
it sought to ensure a seamless
customer purchase journey.

Not just Hyundai but other
auto companies are also look-
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Auto brands shift gears
on the virtual highway

BMW, Volkswagen, Hyundai, M G Motor refresh the digital
playbook in the midst of a crisis

ing to fix the crimps on their
digital highways. Accordingto a
report by Facebook and KPMG
(Eliminating friction in the
automobile path to purchase,
2018-19), a poor digital strategy
means that more than two-
thirds of four wheeler address-
able market does not even enter
the purchase funnel. “Further,
nearly four in every five four-
wheeler and two in three two-
wheeler aware decision-mak-
ers do not complete their
purchase journey after initiat-
ing it,” the report noted.

For Hyundai, fixing the pay-
ment and financing gateways
for Creta was part of the launch
plan but when the entire exer-
cise was impacted by the pan-
demic, the task became doubly
critical. “Ever since its launch in
2015, the Creta has become the
benchmark SUV for the aspira-
tional Indian buyer,” said Tarun
Garg, director, sales and mar-
keting, Hyundai Motor India.
For Hyundai too, Creta sets the
benchmark as its market share
is up from 11per cent in 2015 to
23 per cent in 2019. Hence all
stops were pulled out to ensure

“In today's situation with
the corona virus scares and
the sentiment being the
way it is, we would like to
just encourage people to
use technology”

RUDRATEJ SINGH
President & CEO, BMW Group India

that nothing, not even a pan-
demic, could derail the launch.

A similar imperative pushed
luxury car maker BMW to
launch a digital facelift of its
entry level SUV BMW X1 in
India and Volkswagen India to
go for the online launch of its T-
Roc. Rudratej Singh, president
and CEO of BMW Group India
said, “In today's situation with
the corona virus scares and the
sentiment being the way it is,
we would like to just encourage
people to use technology. We
are turning adversity into an
opportunity to make sure that
people are safe, but also have a
thrilling experience.”

By going digital, luxury car
makers could significantly
widen their reach several stud-
ies have shown. According to
one by Google and Kantar TNS,
even though all auto purchases
happen offline, 90 per cent of
car buyers research online
before setting foot into a deal-
ership. And once they’re at the

dealership, 65 per cent of car
buyers will continue to do
research on their smartphones.
This holds true for both mass
and premium brands.

For Volkswagen and BMW,
the digital thrust is likely to
hold up through future
launches too, given that the
current pandemic is likely to
increase the influence of
online channels even further.
Another auto company betting
on a digital future is MG Motor.
The company said it has com-
pletely digitised the process of
bookings and delivery. Plus it
has put out an assurance for
all buyers. Gaurav Gupta, chief
commercial officer, MG Motor

India said, “In times like
these, ensuring the well-
being of people becomes
paramount. Safety being our
topmost priority, through the
‘Disinfect and Deliver’
programme, our focus is
to sanitise throughout the
value chain.”

However even as auto
companies look at ways to tip
the virtual scales in their
favour, experts hold out sever-
al warnings. Customers want
convenience but are wary of
the dangers (data privacy, fake
information) that digital chan-
nels hold out. “Data privacy
remains a significant concern
for consumers globally, with 61
per cent of those surveyed indi-
cating they would be less will-
ing to buy or use a product or
service if companies use their
personal data,” found a recent-
ly released report, ‘Consumer
trust in digital marketing’ by
Group M. For India, 58 per cent
of consumers said they were
less willing to buy or use a
product or service if compa-
nies use their personal data,
the report said. Transparency
and experience will emerge as
key differentiators said experts
and this is driving many com-
panies to design personalised
engagements and interactions
with potential buyers.
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Private hospitals...

The isolation ward at the Dhakuria unit has
a four-bed ward and a single room for
Covid-suspect cases. There are about three
doctors and six nurses in the ward, said
Ashok Mishra, head of emergency and
nodal officer for AMRI Dhakuria.

Critical or Covid-positive cases are, how-
ever, put in the ITU where two beds have
been kept for isolation. The pathway to the
Covid-dedicated ITU, again, is different.
AMRI has an extracorporeal membrane
oxygenation (ECMO) machine that can
serve as life-saving rescue therapy for
refractory respiratory failure.

One such machine is located at its
Bhubaneswar unit. Just the cost of con-
sumables for use for a first day in an ECMO
is1.51akh and over a period of three to five
days, it could be¥4-5lakh. “Right now, cost
isnotimportant,” said, Rupak Barua, group
chief executive officer and director, AMRI
Group of Hospitals.

Fortis is in the process of aligning its
charges with the Haryana government noti-
fied rates, says Dr Garg. It is the resources
that are needed for dealing with such
patients that make the treatment costlier.
“The level of criticality is same as in other
patients with serious conditions. The only
added risk is of health care workers and the
additional gear that is required to mitigate
it. This increases the cost,” says Dr Sandeep
Dewan, director and head of the depart-
ment, Critical Care Medicine at Fortis. Dr
Dewan, who sits at the command centre

that has a computer with four screens and
a two-way speaker, says, “We can look at
notes on one screen, vitals on the other, see
the patients and hold consultations on the
fourth.” Inside the isolation ward, a gener-
al duty assistant (GDA) attends to a patient
onventilator. Besides the GDA, nurses enter
the ward to monitor. Between the com-
mand centre and bed-side monitoring,
there is electronic monitoring done by the
critical care management team.

Dr Gupta says Covid-19 attacks the lungs
and leads to severe pneumonia. “We give
them supportive treatment because lung
function is impaired but if the situation
deteriorates, like other organ failure, they
are put on ventilator.” There is specific treat-
ment directed at the virus, too, though there
isn’t any proven medication for it.

The bigger challenge is the supply of
personal protective equipment (PPE).
Medical staff have to wear fresh PPE every
time they enter the ward. Dr Gupta says the
gear is later incinerated and a fresh one
used next time. Remote monitoring reduces
the pressure on PPEs. Hospitals are seeing
lower footfalls because patients are avoiding
routine visits. Doctors, too, have started
consulting online while elective and
planned surgeries have been put on hold.
Focus is to swiftly move to check the spread
of pandemic. “It is important to have expe-
rienced people so that they can identify
Covid-suspect cases,” says Dr Mishra.

Motown...

Mumbai-based Mahindra &
Mahindra (M&M) reported a 88
per cent year-on-year fall in its
passenger vehicle (PV) sales for
March amid the lockdown. The
company’s passenger vehicle
sales stood at 3,384 units in
March, down 88 per cent year on
year. The drop was primarily driv-
en by its utility vehicle portfolio,
which accounted for sales of 3,111
units last month against 25,801
units a year ago.

M&M also posted a 90 per cent
decline in its commercial vehicle
(CV) sales, which stood at 2,325
units in March as against 24,423
units during the year-ago period.

“Our performance in March
hasbeen muted on account of the
impact of the current lockdown
related to Covid19 and the disrup-
tion in our BS-VI ramp-up plan,”

SOLUTION TO #3013 Hard: Veejay Ram Nakra, chief execu-
1. 8.0.0.¢ tive officer, automotive division,
Solution M&M said.
tomorrow Talking about the production
schedule of its BS-VI vehicles that
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straints from China in February,
Nakra said, “It was planned
between February and March but
was affected due to the challenges
of parts supply from global and
local suppliers. We have been able
to clear our BS-IV inventory, but

for fewer than 100 vehicles. However, there
are many vehicles that are sold, but not yet
registered because of the closure of RTOs.”
In the utility vehicle (UVs) category,
which contributes nearly 100 per cent of its
total PV sales, M&M sold 10,675 units last
month compared with 24,349 units in the
corresponding period last year.

RBI raises WMA...

Inthe case of the Centre, the RBI had said it
might issue bonds if the central govern-
ment utilised 75 per cent of its WMA.

The increase in the WMA limits will help
states to rely less on the bond markets,
experts say. For their financing needs, states
typically borrow from the bond markets,
but the spread between equivalent maturi-
ty government bonds and those of states
have increased to more than 120 basis
points, as against 40-60 basis points in nor-
mal times. States have also increased their
borrowing from the bond market, which is
also putting upward pressure on yields. In
the first quarter ending June 30, states will
be borrowing 1.27 trillion from the bond
market. An increase by the RBI in the WMA
limit, even as temporary, helps states to
avoid unplanned borrowings, experts say.
Instead, the states can simply tap the RBI
resources in the case of liquidity mismatch.

Mumbai's 191...

A BMC official said no rapid-testing was
being done in these zones as of now. There
are two kinds of tests — one is a blood test
that would screen any person with high
viral load (not necessarily infected with
novel Coronavirus), and PCR test or genet-
ic test, to see if the suspect is Covid-19 pos-
itive. Residents in the housing societies in
these ‘red zones’ are house-locked. Their
daily essentials are being supplied, and
police picketing in the area ensures that
there is no human movement happening in
these zones. The lanes surrounding the
containment zones are cordoned off and
cops posted at all entry and exit points.

The BMC s carrying out extensive door-
to-door screening in these neighbourhoods
along with active contact tracing of any
positive patient. Worli Koliwada is one of the
largest containment zones in Mumbai
where movement of about 35,000 people
has been restricted. The neighbourhood
reported its first Covid-19 death on Tuesday.

At Prabhadevi, the BMC has undertak-
enamassive disinfection drive at the chawl
where Covid-19 positive patients were resid-
ing. The patients have now been shifted to
Kasturba Hospital nearby.

The western suburb of Goregaon,
which has a hotspot at Bimbisar Nagar,
off Western Express Highway, has cor-
doned off eight buildings, or around 30
per cent of the area. Each building has
been asked to select a watchman to buy
provisions in bulk and leave them on the
ground floor, reports .
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Aditya Birla Sun Life AMC Limited (Investment Manager for Aditya Birla Sun Life Mutual Fund) Registered Office: One India Bulls Centre, Tower 1, 17th Floor, Jupiter Mill Compound, 841, S.B.
Marg, Elphinstone Road, Mumbai - 400 013. Tel.: 4356 8000. Fax: 4356 8110/8111. CIN: U65391MH1994PLC080811

Record Date for Dividend

NOTICE IS HEREBY GIVEN THAT the Trustees of Aditya Birla Sun Life Mutual Fund have approved
Tuesday, April 07, 2020*, as the Record Date for declaration of dividend subject to availability of
distributable surplus on the Record Date, in the following scheme:

Quantum of Dividend NAV as on

Name of the Scheme Plans/Option # on face value of March 31,
T 10/- per unit 2020 (R)
. . P Regular Plan - Normal
Aditya Birla Sun Life Fixed Dividend Option Entire distributable 12.3304
Term Plan - Series OD . l l surplus as available
(A close ended income scheme) Direct Plan - Norma on the Record Date* 12.4063

Dividend Option

The NAV of the scheme, pursuant to pay out of dividend would fall to the extent of payout
and statutory levy (if applicable).

# As reduced by the amount of applicable statutory levy. *or the immediately following Business Day if
that day is a non-business day.

All unitholders whose names appear in the Register of Unitholders / Beneficial owners under the
dividend option of the said scheme as at the close of business hours on the Record Date shall be
eligible to receive the dividend so declared.

For Aditya Birla Sun Life AMC Limited
(Investment Manager for Aditya Birla Sun Life Mutual Fund)

Sd/-
Authorised Signatory

Date: April 01, 2020
Place: Mumbai

Mutual Fund investments are subject to market risks, read all scheme
related documents carefully.
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